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Hey I'm Andrew Gazdecki

I've helped 1000s of founders get
acquired through Acquire.com.

Built and sold multiple startups

Helping founders exit smoothly with
the right buyers

Promise: help you navigate, evaluate,
negotiate and close amazing
acquisition opportunities.
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Hey I’'m Rainier Nanquil

I've guided founders, investors, and operators
through complex transactions with strategy and
clarity.

@® Guided $1B+ in aggregate deal volume

@ 12+ years in M&A, capital markets &
investment sales

@ Helped founders close high-value deals

@ Previously at Empire Flippers, Cushman &
Wakefield & Marcus & Millichap
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Our Mission

Making Acquisitions
easier for Founders

AN

AN

AN

Who we are

World’'s most founder-friendly
acquisition marketplace

What we do

Help thousands of founders get
Acquired

Why we do it

To change lives, and enable a new
generation of founders
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generation of
founders
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5 years ﬁ

In business

100+ @

Countries served

2,200+ =)
Live listings worth over $1B in e

combined revenue

Oour
impact

gz 5,000+

Total deals sold

B st
In closed transactions

& 500,000+

0000
nuny Registered buyers
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Private and anonymous Startup
5 Acquisition Marketplace
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Macro Forces

Public SaaS Revenue Multiples

2022 17x

2023
2024

8.x
6.x
4.x
2.X

X

W

Saa$ Capital Index (SCI) Valuation Multiples

12/31/2025

5.5X
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Confirmed
Purchase Price /
Net Income
Multiple - 2025

<$100k 3.7x
$100k-$1M  3.9x

Median Days on Market: 90
Deals Reporting: 136

Saas$ - Count of Listings by Net Income Multiple -
Listed (live on marketplace)

Under $25k TTM Rev

$25K - $50K TTM Rev

l m $50K - $100K TTM Rev
W $100k-SIM TTM R
|| . . - — S e - 3 3 e
2 4 6 8 10 12 14
Net Income Multiple

16 20 over 20

SaaS$ - Count of Listings by Sale Price / Net Income Multiple -
Sold

Under $25k TTM Rev
$25K - $50K TTM Rev
$50K - $100K TTM Rev

m $100k - $S1IM TTM Rev

!!;
2 4 6

8 10 12 14 over 20 H$1M - $10M TTM Rev

Net Income Multiple

10
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Confirmed
Purchase
Price [/ Net
Income
Multiple - 2024

VS
2024 3.9x

Median Days on Market: 90
Deals Reporting: 136

- Count of Listings by Sale Price / Net Income Multiple -
Sold

Under $25k TTM Rev
$25K - $50K TTM Rev
$50K - $100K TTM Rev

W $100k - $1M TTM Rev
8 10 12 14 16 18 20 RS IMESLOMIIMIReY
Net Income Multiple

Saas - Count of Listings by Sale Price / Net Income Multiple -
Sold

Under $25k TTM Rev
$25K - S50K TTM Rev
$50K - $100K TTM Rev
m3$100k - $1M TTM Rev
10 12 14 16 18 20 H$1M - $10M TTM Rev
Net Income Multiple

1
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Confirmed Saas
Net Income
Multiples

2023 4.3x
2024  3.9x
2025

Deals Reporting:
2023 (145)
2024 (205)
2025 (129)

12

Marketplace Wide - Count of Listings Sold by
Confirmed Profit Multiple - 2025

i
I-! I I

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4
2022 2022 2022 2022 2023 2023 2023 2023 2024 2024 2024 2024 2025 2025 2025 2025

Profit Multiple Count

7
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5
4
3
2
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Finding the pricing sweet spot

Asking price in Serious buyer
relation to fair % interest
market value

Fair Market Value
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SaaS Deals Sold

Confirmed Profit Multiple of SaaS Deals Sold

Under $100K TTM Rev ® 5100k - S1M TTM Rev ® Over $1IM TTM Rev

Confirmed Sale o ®
Price to Net
Income

Multiples

Deals Reporting 2025: 148
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P rOfitG b I e SO G S Count OfbsyanO?c;[sL;L;F:;I;ubliShEd
Deals Published
AOWAS
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W~ B 8w

Average profit

margin

2023: 67%
2024: 1%
2025: 71%
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Deals Reporting: 950
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PrOfitO b I e SO G S Interested buyers by Net Profit Margin

Deals Published I

Under 20% 21% - 40% 41%-60%

Profitable
startups receive
more buyer
interest

Deals Reporting: 854
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Profit Margin
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Why is getting your asking price right so important?

Increases your buyer
pool, meaning more
offers

Maximizes the cash
component of your deal

Helps you sell faster,
reducing macroeconomic
risk

Easier to justify so
less admin + due
diligence

Fewer post-closing
conditions, e.g.
earnouts
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Profitable SaasS
Deals Published
2025

Profitable
startups receive
more offers

Deals Reporting: 858
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Startup Time on
Market Analysis

SaaS -Time to Sale by Revenue Size 2025
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Startup Time on
Market Analysis
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W 550K - S100K TTM Rev
Average Day.s on Market: 81 m$100k - SIM TTM Rev
Deals Reporting: 185
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Cash at closing is king

The higher above FMV, the less cash buyers are likely to pay and the more post-closing conditions
they may impose to reduce the risk of your valuation.

Happier

] Faster close
Investors

Clean break

No risk to you Seed money for
new ventures
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Comparing against the market

Marketplace 1 Y- < $50k $50k - $250k
Profit Multiple (b
Sale Priceg 0.6 -3.9x 1.4 _2.8X
Marketplace 2 - <$2M $2M+
9 Profit Multiple (b
EBITDA 5-7X 7-10x

$250k+

3.3 -4.bx
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N
Top b Strategies to Increase Your Valuation

Increase profit and/or Increase efficienc

revenue Y

Prepare for
Cut expenses acquisition early
Develop your IP
©)




/\ acquirecn

-

What does a 10x+ multiple business look like?

Finances Business Metrics Attributes

® Rev ® YoY Growth @® Yearsin business
@ Profit ® Churn ® Competition

® Net Revenue retention ® TAM @® Buyer network

® Cashflow

® Are you in this bucket? Let’s talk!
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Ready to Make Your Exit Real?

© Instantly benchmark your valuation.
® Access real buyer demand.

o Get deal-ready with support from people who've been there.

>>>> Let's get you acquired. Start now at

24


https://acquire.com/sellers/
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